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But...when you export,
unique challenges can impact
your BOTTOM LINE
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HOW CAN YOU SAFELY GROW YOUR EXPORT BUSINESS?

‘A growing number of North- American companies are choosing credit
Insurance to secure their exports. Credit insurance alleviates export
_challenges, helping you to:

* Free up working capltal

Companies keep up to 2.2% of yearly
sales tied up in bad debt reserves **

Monitor existing customers

to mitigate risk
% Choose the right customers
* Increase yoursales * Galn a competitive edge:
Foreign companies buy 40 % more when Offer safe open terms overseas

offered open terms »++ Factoring can cost DX more than credit insurance

Letters of credit can cost your customers 3%
pertransaction

% Enhance financing options
wlth your lender -
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